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Todd Duncan : High Trust Selling: Make More Money in Less Timewith Less Stress before purchasing itin
order to gage whether or not it would be worth my time, and all praised High Trust Selling: Make More Money in
Less Time with Less Stress:

1 of 1 people found the following review helpful. Required ReadingBy Barry Kutunl truly found that reading "High
Trust Selling" opened my mind to a completely comprehensive understanding of everything that | hand't even thought
of as| progressin the real estate profession. | immediately bought a copy of the book from and sent it to my nephew


http://f3db.com/pub/links.php?id=B002O067MO

who is starting anew sales job, as well. The book was absolutely fantastic; but, now | need a good workbook to go
with it, so | can review each step in the process of becoming a"High Trust and Successful Seller".1 of 1 people found
the following review helpful. Highly recommendBy Mark AHighly recommend to anyone in the selling field.O of O
people found the following review helpful. Great bookBYy JcorosEnjoyed reading this book and it's strategies.solid and
straightforward information. Rrrrrrr.Rrrr

Do you feel like your career exists somewhere between your last sale and your next one? Are you always searching for
the way to bridge the gap and create long-term success? Does it seem that somehow your life isonly about your ability
to perform on the job? For too long you have bought into the idea that the business you do and the life you lead are
completely separate. What Todd Duncan has learned in his twenty-two years of salesis the polar opposite: When you
discover how to connect who you are and what you are about in your selling career, the results will be phenomenal and
long-lasting. No matter what industry you work in or what type of sales position you hold, adopting the practical
principlesin High Trust Selling will open the door to a new way of thinking and alife beyond your wildest
expectations. ldquo;L ong-term sales success happens when high trust existsmdash;when you are a trustworthy
salesperson running a trustworthy sales business, and when itrsquo;s clear to your clients that you are a person of
integrity who will not only do what you say but who also has the means to deliver.rdquo; mdash; Todd Duncan nbsp;

About the AuthorTodd Duncan, CEO and founder of The Duncan Group is one of America's leading expertsin the
areas of Salesand Life Mastery. His tapes, seminars, and books, including High Trust Selling andnbsp; Time
Trapsnbsp; have helped millions worldwide tap into their potential.



